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7N19L A AFE A &8A7E AAL AFS FUlEEE 7190 F3

F AZclEe AFE FL3A o) &3 U LHIAF FHFY HAE Hrtet

7l AAMe FAFO AgdgFe - IR o FHFY £F, S
AEFDR SAFTY BEAE A "ok 0A 2ed, AFHS] FEX)
oA WA AFL A&sEH &S F= SAFA WM E, TLT
Y 7A€ ARHHE ¢ AV 52 AR Wit =2 AFY BIA=E A

<

=

g7t FRAF ¥l &¥AY JHA AZd) vAE 4FE 2HIvde LR
& o}

olF FIA &¥AVE FAHEY A Wt VELER U FEE o) &T
= e € 7 UL, 710l FAF AT A, AFS ARsted £8E% E9
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A1 A E

Al1A EAA7

A2 714E 7Y ZAo] AgHu AHAEY SV dEFHAUA JPEL
ABAE FA87) A A FHE FUATIL Yok ARAE FAET] AT
AFo2e A Fust #vf 3L & & Ao Furt LAY HEE WA
71 98& §9d, Br) £ Z(sales promotion)& A£HA Y] PF& WA e

HelA ztol7d Jok. wef £ 1AL AHLE KT @70 o)

A& Fr37 A3 7

2
tlo

b oz e
il
rlo

o
=2
S
>
o
53
(o3
sl
oo
X
P
o
tio
-
rl
ol
k
30
H
g o
=2
I
o
Yo
ol
fo
oX,
rlo
L
!
o

o BAUY J1E AFES AWRY, F2 F B2 B L6
HER, 958 98¢ %en, BEe 447 dde Wik u FAs) gk,
Dodson et al. 1978; Darke & Chung 2003; Inman, Peter, Anil & Raghbir 1997;
Urbany, Bearden & Weilbaker 1988). 3lA¢t 7k &1& An|Ae F2 A7
FAAHA J&¥E v X3 (Raghubir & Corfman 1999; Scott & Yalch 1980; Tybout
& Scott 1983), Z71H 082 BAE ojnx g Hswd RAFHY JFES v A B
ote}l mefe] Aj¢u] FES REEH(Dodson, Tybout & Sternthal 1978; Doob,
Carlsmith, Freedman, Landauer, Saleng 1969). §t@ o] H71 73 #& & 4H) ALY

A=
5
A AA-EH 280 9¥L @ ¥I BA= grd FHHY JPe Y

A% B AFHE 49T ARABA HAS FANFE S LvRE T
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22 HAGA wlT TAL E223E Ao U, A/E AT AT ZTAL
FE340. =3 FAFS AFHE ENY FUHEQL o]doe =z otz wEA
%

HAED 22 HAE #E2L A7NHog BAZ oujAd FAHL JFFE u)X

% %ol YoluA| vk

F71Hoz BA=H FHAY F¥L PAGE A @R, NYSe FHE
AzdozA v AF FHES F2ANH B ZHE AT dFe U
gaHe) A9, BAE 2D 5 $2) FHAA 44 22 ¥ 4 A%, 2AE

o FF EF gSAAT ok 2 FAFl 4¥A YF VA F¥FE W

St AZA7 REG 4Gtk EG Adol B5F AFe FAsE 0 UojA,
EfRHer 4

g rbsted AWAZ 4W A1FLS ASHEAS WAk ol B RO

A2d A7 54

g A7 AF 7 A ATHE FHEY AAE FAL W, 20} AF
3 3RE) BAAL Wk NEoR Agdel, 5YF FHA AAE AW 23
E B4 7HA BhE e el ¥ BANEANS FAwIA HYTh =
@ 23%0 ¥ AFHE AF BI= AAE 22952 FAYoRA 4

Agd A% SHF Bt ol AuF JFE vNEA] LotruA i},



A3d 7Y PH R FA

o 29 2xe avAyl 2HEY HAE

zAASd o8] W A

AAE oHF AT BHL BAHHLA ,
A= A=Y BAY Y A7

$7 9% 433 978 HARg AWRR @

o x| =

o

1<)

IR
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B A7E % 6302 PA5C oW Z go g A9 e ojug Bk

2 B A7 BAANZ ARsd 479 2AT Py
Fol @ 1 PROZ oFolA Utk
A 3ge 47 2y 233 /M8 2% BF WEox o8 HPoR oF

olX
o

A 44e A7 PEE U FEOE A7 Uyl HE AFEH $3F
Wrse) 248 PodE WD

A 5He A8 AFel WE 24 A%l WA AeRATh A 12 TR
DG 5L AWRT, A 280N WY 232 AT, A 3BANE F

2 M5B NIHS BFHT Uk vhAT A 4AANE AEE BEHET
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A2 oled w73

A14d AQqE

B 3

I

flo

Ae AF T Auizy wujer poig A3}y 94 9718 #
(incentive)o] 8} 7 o] = v (Kotler 1997), vlAIR Y& A5 &3¢ o8 & F
i, PR, JAANE A3 ZE £ F9& TP =& Y5 23S F
AR oHER e A FJPHA FFE FE Aolth(Blattherg &
Neslin 1990). &, ¥ FFJAY 2847 AFE 79 & UA=E d=
@1 Foln AFHA K
o]9)& AFFoEN AuAY PFL APHoEZ FxIe viAE EFolzd ¥
F Atk o] AviA BEFEALS ABAEY FEFNPYE FLTANAY F
ANANEe RE BFHoR 3t EF22A 2HAEY AFH Fowte s doF
T Je FFol Uth(Jones 1990).

E3 BeEe AnAdA AFHE FA AFd wg stAAE e &P
ZAAE71E #uFE e g TR P (Sawyer & Dickson 1984). 7173 #ej &3
S AFd AP NHALIE T LHAY FuiFrIE AF3}E #jEFelH, 7}
AR7E #uFne 2 sHde B g2 JMAE AFste £ @t
a5z JHAHe B-8A QX g 7tE g urtAgE guEyder FEE
F At 7HASE #EsAe FE, /HAYS, YWelE Fol Ux, HZtARY
B EDele HARE, ALEAT, dz=FdHels 2& Aol XTI H(Shimp
1990). Kotler(1997)€ 4¥A £IJ& AME I sz FE, AL, 793 3

-]

Fg

JZ&
—!—4
2
i
L2
2
ol
Ofr
o
rir
sl
e
)
)
12
o,
B
o
4
e
2

T, N1EF 3, T, 298, duolE, @21

At

oz FROTT 3

A 24 5= AlgF



A Z (Trust) @ LM A7 A Folvk Anlze] dis) 43 Hdso] AR 71a3
d FEE BEAE b FHHE FHeR VIde] &¥ATY olF1A e ER
248 3 =S FESe 4T Z1dg Vgl anAdA &AE 4E A
Yol EAlst T 1 V1P g&3tEe AP 2 F 9Pt (Moorman, Zaltman
& Deshpande 1992; Huff 2000). 8 Dwyer, Schurr & Oh(1987) A3+ ‘A#H
ool A FACA FHE A1 YRS gFE 0¥ Aolgde E A
o3t

A2 & 9% (competency), 3 (integrity) 123 ¥ (benevolence)d] Al 7}A]
8oz FAHY 1, o] RE Ro] FEHAE W A7t FHE I (Mayer et

al. 1995). dEe 5T RololN 4P AT & A st /e, A4 2

>,

HE Uiy, €32 dAT J1Ed gIA d#BdE PFE Bole Aoz v
o] EgAA i HEE E9FEY. ARz viHE 71ge] A9 o]9E

A28 ojeg HA AW AL ol HE FA FE Aol

ool =
s
e
)
lo

fr
g
dlo
o,

£

Kumar(1996)= A== A7 714, 7143 719 79 Z714Q0 #AE 2=
H 718 8% 8403, 437y AIe ZANES £Y BY o, MR
AFE AT LHY F e 93¢ FHNEG FAAAG 2 uEL A
e FAAHA I & Fo(Williams & Hazer 1986). 7+5o] o

W) Age A7AA A BHAA FoA Hi Jo 2HAE AFE
oz AFd g BFE =7A Hi, vdelrt $E2 AF BA=6) i A
2 e

BAE JEe Ay AFde dunozRy FAFHA ARE 4&
T A= ‘AZE 7154 (Bhattacharya et al. 1998), ‘& 4l(Barney & Hansen 1994;
Garbarino & Johnson 1999) &2 ‘7]ul(Rempel et al. 1985)2 A= It} H

WE AZe ‘BAET AT 715 S F3T 80 ATy 7)Ao Heye 1

[0
e
P
_E
2
e
K]

74 9] Ad3eo]1(Chaudhuri & Holbrook 2001), ‘BHE=E Fuj



A¥E 92 & JYe BAH= Ude 822 A drh(Delvecchio 2000). =T
Doney$ Cannon(1997)& HAHE= A ‘uA# 7149 FFE FxY 71A ) 7]
Z3o BA= nAA HAY olds Fr) A3 FFY AolHe HAES
P A wgoldn Attt BHE AE 2Rz 2L A (brand

(competence) £& 7]€3d F¥E& 9v|gri(Andaleeb 1992; Morgan & Hunt
1994; Doney & Cannon 1997). thA] Z3l¥ BA=7t Ao &3¢9 o9& ¥
ZA71tE Aotk HAE 9T AHAVL AFE AMEEA FA He dFA
2 A7 24 W, A= 25 FAART AnAe] #HE AT
Aoz ol HAe F3Y3t= Aolth(Delgado-Ballester et al. 2003). BIAE o=

o] E} 3 9] (altruism)(Frost et al.  1978), & 3&|(benevolence)$t A 3

f

rir

(honesty)(Larzelere & Huston 1980), 123 ¥4 4 (dependability)® 334
(fairness)(Rempel et al. 1985)8] FH & X F T

Bz Age *311}7} Bz ooz AFou Mulzd thaA A
Zrahe H@ EFAAE Zole H¥E 331 (Moorman, Deshpande & Zaltman
1993; Doney & Cannon 1997), &u| 29 wj&} Fuj o =ef FFFE WA, 7o)
A% ZA7HA BAE FAsed F2F IS Fdch(Dwyer, Schurr & Oh
1987; Swan, Trawick & Silva 1985).



A3A FgaH

FBET(Halo Effect)? AHE) e AAF BAS 71Fo2 FAF SAo
HE BAE WPr 239 AZH oF @Y AN
Thorndike(1920)= 19 A @A ALFEL FAIR BRE B8l wolsoluzt
e AT YUt AL LAY TE HAY AAH RAFLAS L B
AT AvngEd, 959 A4 38, 294, /1% 8, 44 T B
JAre) BAL 4TH ¥ £Z FBBAS APS LAHAT. ol A B
8 FAE A W ANFoE A WARE AR H40) BANE F
A Wrstn, woz Aoz ymi WY ARHA 40 WHNE Ym
A BE AL gui@n o2E, AAHY Wik AR kel e vl
e AL FFEAG B EQ 2MAT A YHDVAE o] S5 AT
F4¢ 25T BT A0 AAH wUnoE T, B9 P O 2
JFYe YA, olde PR AWHoE Bl Yk ABY 240 U
avlAe) A7 Bobol G v olsh 2ol WA AT AE9 B ©
Aol g sl At MEAe PHo] My TR IRl TS
MAE QA BAE 4019 FFED(Halo EffectyBu RET

TN AR RN 2uAT AAZ AES WG Tl ARG W F
2 o]g3e YRVAE AFY WA IRVAS} ohd, A AAH FuY
Holth AE WAH FRVAE AFY =27, O, 45 5 Te Ao
2w MBoRM Bad AE Ade 2RAHY WHE AHdeE vAolw,
AES AN ARYAE AFY 717, 44, BAS S Ve RoE 1
A WHAE AEAANY BYH WEHE FUsA 9E UAE TABHWEF
1996). AMA7 AE EAS BARE BQosA dNH FRANE o|§T
W, 948 FREAE Sy ojnjx) WiE FEsa AXY ToH S4BE
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'

2vle $PENE /AR Z AHAFE A4 ARYA, F onA VIR
BA=g AYEsL Aok BASE 28 A GF ouAE WL Hn
2 =& A 3H, AYEE $HA ouA7t LulACA B ZH
A s 2RE AEsE AFAE T9HQ HESG F& =48 34
A BrhelAA 1991). B A(1998)e] w2 W, AALFF BA=o] FHsy,
gol7t A25E AU JAFsxn, FAg IFIAA AA}A FEFFAAA
ojzA "otz

Lo
)
}o(.

g
)
il
P

A 42 71d £LA

71l B QX o] E(Expectancy Disconfirmation Theory)& 17 ©W&& A3}
WEAQA ool 7|t EYX oJolMe 1A VFL ‘AnAY AF W
g Az APe] UE F£FH XYY HVE I (Hunt 1977). ©

Ao d2E AHAE oW BAEE AL uf 2 AF FEA s AA
7|t (prior expectation)E 7} 3 UL, AFEL AHEEEA AA AF FZ(actual
product performance)®9] ¥l E F3AN VHHRE AP 4A AFY F3
o] Atd 7o) F#&EE& F¥s%4, T
satisfaction)o] 781, g AF FAol Atd 7| FFERT RowW 2AH

BYxr7t 2Ase A EBEE(emotional dissatisfaction)o] F7HstA ®T

s

4 297 B4 2HH D5 (emotional

oﬁ

(Oliver & DeSarbo 1988). ol AmWzte] AR No) FFo] 4534 BUHFES 24
e 71302 Z&etH(Woodruff, Cadotte, & Jenkins, 1983). 2 H 2A F
o] AL 79} HlEH A 7l YA (Expectancy Confirmation) #/¢e] dojd
ok AE FAo] ABAY AMA ZUigt BHEAIE B, AHAEL BTl 2T
AaAe gA, & HE57% £ A gGev gHx anA E

EAol Ad 7IE A © dolis wW A7E HolRn £ & U (Oliver

1980).



<H¥ 1> 3HZFH E4A 2AHF EYH

AA A > AR Y

FHH 294 _ e
AA AY = AR Y

LD AR AR < AR Y e

1t 9 L Ay EGNY FAd AAM ZBAHY d¥L e AA
e avAe A, 1y 2Y, FHLRRH EL oopy], Fuy #EFE,
4 Fgoly Aoz EL olohy), FA AFA WHFE #EoY BF T BL
[RAEL FH0= FAo] Fuh(cf LaTour & Peat, 1979; Swan & Martin, 1981).
BR=o] B AR HuE AAA ol @ s xdga & & 3
. o]¥ Al AdE &EA Qe wet g & Ak 2 AFl HAMHE
o™ ol ¥ NUE AL, ® oW ol ta ¥e U F£FL ME F
th(Cadotte, Woodruff, & Jenkins, 1987). =3 AbA 7ldle AFY FHl =2t
9E + Ao
AR 717 9od Ad €2 £ g EEXE dog & gl (Halstead,
Hartmand & Schimidt 1994). ©eF Aulx7} AF/AMuize dig BA= 7]oi7}
mzay, AF/ANEE B 71202 F83E AR /uE 225 3
Qe Bk & A8 ASHA Fe R W 26 e A FuE
#8351 A ®@rh(Halstead et al. 1994). Mulzo] At Abd BE9) 75, &2 74
o]Me AR BEFF AHM FAHF vidie BHET /= vEd 5 AW
(Cromton & Love 1995; Mazursky 1989; McGill & lacobucci 1992).



A3F AT ¥ H JHA

A1d A+ 2%

)

719 7+e) AAe] XNEAHAR AF AEIZF HH o JARA, #AAFH
(Sales promotion)& $-2 FHA E3| o} B + e vwAR Ao AU
a8 A3 sujEoe] Awnixte FFo) v FFE wIHe A7 LI
AP goh. AN, J1ALAH 22 sHE #ujENe) f5FdE YIed AT
ZA7t AFH Y3 W7E B aRE Wi dFE vEE 3ol
=3 u7tE #qE FAME AF o A AFHe FAEFLS FFF, 9AF

Fol o' FFE F=AE HUE Aol ?—ias}u}(Raghubir 2004).

E d7dxe W7tg #nER $9 F F A F(free giftyel g 2w JHA]
Aol tha] Lotrut ) Dowling® Uncle(1997)0] ZEE ZZ P9 ¥y
Z, BAE AZHY AFE FAEFA &3 2¥AN SAF
FE W3 AZse A7 ABA dHAE AE S, B
AL 53 SAF FEY dFo] AEA WI=AE BH3nA o FAHLE
AuEd, 2AFY FYAPA/THA)C] BA= JFY 2PALor FHEAF
Q1 AuA7E ZRE WE ANZsE Az AL o L AEH 2L
=23} 39 o3 2o

(‘E—r—'

<2¥ 1> 9+ =3
ZRE 9 s  TAEH
CEEVEED A A28 7R

AZ nas A3
(32/A)

_10_



A2d d7 7HA2

21. 2R F f 3ol 2vAY} AZAsE FAFY /A vAE FF

5
analogy effect) 23 #th(Gilovich 1981). W&t AF Fuf A AFHE FHFY
o

2 Aotk &, YT FA XNE AW FAFA WM FLE 7}
Az #aste o) otve, AFHY BAAo] EFolA AEFQ A8 BEEE =
ol A& © 1A YA B Rolzy 4T F At FFIFolBe @2
W, 12+3 73} (primary reinforcement)= £33 &S AYE WY, 2344 7
3}(secondary reinforcement)s EAF<Q L Z7] HAfME HEHRFE AH}
8t} (Rothchild & Gaidis 1981). 2343 73te] B¢ AuAZ 347 234 2457}
1218 782 u8 F Jde AE &537) W Aol AvwA HAE
AA Aot webA 224 Zale 1343 ZERg @ EFFHo T APH FAHFY
BE TYY AFEE THELE ATHAY, AFH pHY 23EL ATHE A
o2 AE AA9 7FAA¢H(value proposition)E F3ste RAOZ FHI 123
etz FEY. wdel EA FAHEL AFS T Qo] FHE FI4A7)7)
ds AFHe Aoy 2348 stz PFYE F 3o #WHA  Rothchildet
Graidis(1981)9] @7l =a2d, APFHA B4 HAHQA RAEETD 34 H
2 4F¥EE THIY gLy F&5 AT ¢ 2e AR(E AT F 3
ok Yist Jeon(2003)8] AFolME HAAHAL RAE AFde ELEH T2
Ay 7AA7 A RAE AFse ARG o w24 9 29 28 9F4

et o

L

°]

l‘ﬁm{u
]

O

A5 Z2add dg 2Ae] A7

ofje

3 ¥4 8(200)E BAFH AFHYFE
e 7tA7 o 97 2RE HA9E

TP B2Yad FAHE) AFHE B, FHAFAN A 2HIAY

2z
fole
b
e
L

_‘I‘I_



3k, Avge Aol YA e FAEF WE F1E =& AE
©@3}7) o & o]t} (Simonson, Carmon & O’'Curry 1994). 7HH 3 3 F &
5] FulE f23l7) 9% AAE B (incentive)Z &3] wjFo] AuxE )
o3 d3A ged F71E & AESA TE 9= A4E F 3

R =8 FYHY e ge /M8 B2 W

71 1. AP $RF TAHH SAFRY &¥AI} ARs= HAIE 2O

22. BAE A7t FAF Ut LuA7 AZAsE 7MA 4 ve 9%

BA= e ‘27T 98 A4EU FFdA DAz Fqdes B
=9 A gz g FAAH dsn Y 5 Ath(Delgado-Ballester et
al. 2003). &, A+ ‘A E 7)< (perceived probabilities)’ (Bhattacharya 1998), ’
&2 (confidence) (Barney & Hansen 1994; Garbarino & Johnson 1999) £+ o9
TAAL A ZAzE b 71498 Relztm AuidddA R e 7Y
(expectations)’ (Rempel et al 1985)Z 41 o dtt. wetA Aggvte AL Aoy
o] AL 3 FHHY AH/E TE3V] AT 5B PT& FIYE JteHel =
+& 9 v grh(Delgado-Ballester et al. 2001).

BI= AT BA=7E A0R ZIHE FEAE ol ANAyE 2e ¢
249 =402 tFHo A wekx BIA=9
374&L Jdde 2Ry FPAF g2
=9 U 7t AFE A B W 2
TR o] Uve LS H A (reliability)® BA= HA F3 gz PFF9 A
o]o] 7)Z%th(Barber 1983; Rempel et al. 1985). ©]W 9] AFARE wgoz 1
He A7t god, AHAE AHE PO BA= g 7|RE F A8
0= A& F8Y F Ut

_12_



2HZE BIE AHTGE AAH PR 9L dop FIE FAF o
AT 7HNE Hrtake A=rE 232 ot APH $3FY 25, AFY WA
A NAE Asdte Re2 2¥IATE FHHLR FUhEA He d, B
grh ¥Bage] d¥og FEdte FIT FAFIAIE BA=E A} ¥L
AF AL @ o 7HA AA A Aok W) 3HA FHE
g F2A77] g ATHE Ao, £MAR F9F F/HHQ HEE REA
e BILY o2 AH¥E £ A1 AFHOE Jdd 2E= AoE WolE
o BUEE o71¥ & Ut mEA BHA= A wL AT B
AT AN gob #AAH BYAL © AA vz, 2HHoR FHF

0

{

7t 2-a: AFA FAFC AFHE AF, BA= A7t & AF] ATH

= A%y BAE A7 2 AFH A AFAE ZeRd 20 A7

>

A 2b: WA FREC ATHE AL, HAE VY7 ® e AFH FA A
FTHE ALRTG HUAS AYsF 2L AEH ¥4 AFD W, 297 A2

= 7FA 7 o

_‘]3_



A 4g AT R

12
r

A1d T 4A

11. A AEFF © BIA= A

al

)

AF AL Mp3 player AFL 2 AAsATH Mp3 player AFS 7%,

A A 2 20-30th9 AARle]l Ful YL JHAAY °1& B
AE %% AFoltk. Mp3 playerd] A% Appledt Z& 39 BI=E AF
Z27149 BA= AFAA AFe] dFsA EAGRT o], BAE A7t 5

oo AN
T o

o,
O

2 AT7E 98 4F tAAE Mg A 2 FEE AYY AFde I H

¥ E 32 (Convenience Sampling)s 53] HdA}HAH. &
A7 Aol HE AEQ Mp3 playerg& 7Y ¥ ZF@ol AU Mp3 player
o i NEAA (YL ZFz Yool 3] W] A7 HWAAESY REo|

% o
20909 WY HFUAog FAH AAT Rk gon B

AR $HE 119 1BYLH 24Y7A 204 BBEZAS ANFRLH £ 240
He BEe +AART. SHol BANT EE ¥ BA= Ay 23 FFo

gax ge BRS ASSE AEHog FEY FE 20688 ARsAT

._‘]4._



Ao BAE SPSS 1208 o) &3lgt. WA e FAFLS Lol &Y

NEEAE AAsAt. d59 A4 7Hg gebdd 4l 3 8x 49
(Cronbach’s Alpha)E& %3A ZFsAo. =3 &4 dFEY #3A 5SS A

st B B} P A (Discriminant Validity)& F4% £ (Principal Component
Analysis)& T3 23 B3}

B d7dAME AR 7 MRS HAFE) AN FAEFY FIEAEAPA/D
), BA= AH(Z /A7 24 F /A FELR @ 2 X239 T AAE @
3, 2AEH(ANOVA)S AA3Y T

<E 2> 4709 49 A

49 3w 4 9
Al 448 24F0 BA= W7} we AF AT
A2 AHH FAF0) nA= VL 2 AT AT
B_I HAA 24F0 BAS N} 5 AFe AT
B_2 VAR FAF0) nAS W 2 A AT

_‘]5_.



A2 A W5 234 39 2 27
21. TR¥FY 2543 3o ¢ 3

ZRAF §¥o) B 22 Dowling® Uncle(1997)°] 7T RAAE FF o
T A& BFG 2EE T2aPo] YFY mERAE ERIYe He 71
3l4, Dowling® Uncle(1997)°] # G ol 71%3td BAE FIES AHH/
REHecE EFT AE o188t JFAH FAECD SAF 2A0 7T A
F AAY HAE AATE AR AFH #EE FAHF

RHH FAFE FuF AFHAE FEIA FE FLEr) AT FELeE 7
E, HAES AFste R2Z e ZE BAFS ATIH w2

© AAAY $HFLE Mp3 player AFH AP A #FHo] I, Mp3 player
AFY AHE 588 Y & AT ‘A FHE UIE Mp3 dERE o] &A'H}
ZHAH FHF 2 Mp3 player AFHE AH o] gle AWE BFA'R
zz23d.

22, 2AWF Y =33 9 2 &4

ZAWFQ BIA= N (Brand Trust)e ‘AT 7149 372 XY 71X
712389 BAETL QA A9 o]dg F7) A3 AFTY Aolgte BRI
W nAe] BFe

= 4l2)(Brand Trust)x= Delgado & José
(2000)9] A3 53 AxE F1ddo. AF ¥ o 2o

n
T
r
@]
(@)
@]
T
£}
i
r>
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3) 000 E#
4) 000 B &
5 000 BASE 21 A& g},
6) 000 B
7) 000 B &
8) 000 H
9) 000 H

23 5059 224 39 2 53

£9 AzdE A= a2t AF 7 A AFHE FAHE
o Wl oA FYse A2 Atk FAHEFY ALY 7MAE Darke &
Chung(2005)8] AT Inman et al.(1997), Lichtenstein & Bearden(1989),
Urbany et al.(1988)%] A+& utg o=z #&9 714 F4) AL =& ] &3}
o ZA3HTG. F3 FYL o] TAHEFL WFFy, ‘o] FHEFL WS A A
W, ‘ol FARAFEL AAA #eo| Ay, ‘o] FAEL AMYY U EF T
e A2E 74 YAE Hxz FH3QG
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E dFdAE F 206709 dlolEs ALEHAL, B 4L FHE
=, A, 449 A7 FAFHA AE9} Mp3 player AFE 7w 73
EAE ZAEET. BEY 5L b9 #e v

<E 3> AF gAY 54

AL %
A 206 100.0

2 108 524

!

o 2} 98 476

104y 12 5.8

20t 174 84.5

a%

30tH 18 8.7

40 o4 2 1.0

A2 23 11.2

2 uj) 2] 5 2.4

HAEA/7N€H 8 3.9

Rl & A 4 19
A7 = 1 0.5

A 159 77.2

7] &} 6 29
| FuRY g 168 81.6

MP3 797 % )

7oA el 38 18.4
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A 23 xR F2l

2 A7 F£38 ARE 243 A GEIdE Bd= A7 274H
JEZE FA37) Y3 B AAEET. Mp3 AF 2A=2 A7 A44AA
o} gEARe YA AAMZ A6A BAE A} 5 FEFH BA= AF
J} ge £xoz AZdE AL HFFY NRE T3 AHRgT 2 AF A4
AAEAE A7 & £F)7 45 AAREA=E A7 ¥ FF)E AN
AeRT EARCE 84 B Ao FAHUT. oo g AHAE otd Y
<E 4> ZH U

rok

<% 4> BYUE A 27

2d= Bz A3 B3I # 9 = (sig. 2-tailed)
o 5.04
(n=96) 0.000
2.37 '
4=
(n=110)

A 3A AHRY BT HT

1. A A

o\

22 4 (reliability) o] & AT WA Hha) WE 2P W A%rt Lopy Y@
A QA dehisubg Buete AdolthdEY 9. 2001). A4 23 WS
So 9B, AFA4, 92754, 254 53 29 Adez A4S F
JbsbE Wgoln, 59 2AET 28 34 AAE, FUHA T A FHAET
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g% FBE, ¥B Y 2P 4BE, WA dvA Fol Y gwdoz 4
£9 7 AHAAY 1995). & APNNE da) WES AH4 BAY WA g

4e %387 98 Cronbach a5 & AU ol FUT MEe 2457
g9 el A HRE olgHE A AAYE AAFE B Fohho] =3
27 AGANReE FRZETFY AHHL o7 A AgsE AFoln U
WAooz A8 Bopold 0804ol® 4 Aol Eohm ¥ & o
2 @ol 06olel HE R 2 FAY Q9T Sanh 4 WEE AHY #49
A3e e <¥ 559 2o, BE #20) U Cronbach aghel 0901402

=
h vy
2E Pl AHYS /AL Uty B & Ak

g =3¢ Cronbach a
B AlEF 9 0.963
ZAEFY 7HA 4 0.907

el 2334 s Ade Aoy B8 ZFHALAE BE Qo
24 B A7AE BEERAY 3L 484 2 BE4e 2387 99

A7 298N e ANSATh <E 6>l e wheh 2o 29 AARE B
e =
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. . % of
89 A FE3 | Component | Eigen values ,
Variance
Al 0.941
A2 0.939
A3 0.938
A4 0.930
ra=
A5 0.915 7.523 57.871
A 2
A6 0.824
A7 0.819
A8 0.796
A9 0.634
B1 0.912
= X B2 0.890
cew 2,635 78.140
7FA] B3 0.889
B4 0.804

A4d N2 AT

1. <7Hd 1>9 AF

<HE 1> ARA £AFo) 3AH FAERY 2MAY AZdee A7 H ETh
AZE o) A, AHH FHFo] ATHE B 2¥A AAse FHF 7

A E 4.01(n=103)¢) ¥, 3HF FHFC] AFHE BF WA AHde F

REY HAE 211(n=103)2 Ve T, o) BIFHY ol frAstA e

th(F=123.261, sig.=0.000). W&tX A A ZHF sl L¥A7 ARste SHF
o A7 RA FAF I AwAst AAseE FHEFY ARG ¥4 B
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718 Rolgte </HAd 1>& AU,

<¥ 7> A3 Ju9 FAEF M B
T
494 F3F | odn 39
2Ag Bac 401 2.11
n=49 n=47
14 .
Aag BAE ; L
n=54 n=56
<¥ 8 ANOVA ZAH
$507 TAE A BEQ
Type M Sum . Partial Eta
Source df Mean Square F Sig.
of Squares Squared
Model 1703.597" 4 425.899| 382.102 .000#* 883
FAHAENFY 137.389 1 137.389 123.261 .000%* 373
2HE A8 18.751 1 18.751 16.823 000 077
FAERY
3.636 1 3.636 3.263 074 .016
*B A=A E
Error 225.153 202 1.115
Total 1928.750 206

a. R Squared= .883 (Adjusted R Squared= .881)

 p< 005914 2. * p< 0114 F9,
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2. <7bd 2>9 FF

<7bd 2> BAE A FHEF ¥ 20AE ARsE FARAFL] sHAC] Pl
' 9%e 233

<M 2-a> ARA FAFo AFTHE S, BA= A & AF ATH=
A%7F BAE As B AFEF A AFHe= BSERT 2¥AT A
7} 7b ot

<M 26> AEE FAFl ATFHE A, BA= A7t & AFH FA A
FTHE AS$RT BA= Ay Bt AFH FA AFE o, L6 AGse
77 EH

BAE A7t FAF K¥o) a¥Ar ARdde FAEFY MAE 2AHE
37t 2AFL AT F ATHF=3.263, p<0.1). 7t2 2-aXF HAPH FAFE
AT A$E, TYT FHELALAE AF 2A= A7t 2L wWo AF B

= At ¥g A$Rg A6 AAsE FAFY A w2A dEREL
a2 Fo)E fos g th4.01 vs. 3.14, sig.=0.000). ¥FA 7} 2-bAY THH FA
ZS AFsYE, 7Y ELX7L 2S5, BAE A7 & ARG 2AE A
g7t 2e w anA} Adse FAEFY AA S Aolde JHE2-bE AA
sed Agan. 47 Ane meY, BAS AUt B A9 HAZ A
b we ARG AuAst ARse FAEY M7 ¥A JEHREEI1D vs.
1.77, p<0.1).

ZEAHog BA= AF =F AP diFg M8 28 FRHeE AAHM
(714 2-a AE, 7HAE 2-bE 717,
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FYBoxER

L 4.0102
3.1389
| 2,1064
1.7679
NHHN BHF YN S
SYERE
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Aled 2 E

A1A a7 A% L AAA

de e AAol ABHWA, /199 PR FRAEL AWAEY AF
FoE $287) A8 AEL TosE Auddd ZPES ABsE BE WS
e Bws ¥Am Uk B AFAME 2uA 2WEC Yag ARNE Brte
e QoM AEFY BAHo) HAE Fo] AEY BAS W) w} 2t
AE Fhe AWRDA YT

7

—_—

i

AT A AEJ FAYHoR FEF FHEFY KB F a2 G A
& AAH, HA=E Ao zHEH P e REFHe= AA7 HUG.

A7 FHE 53 =od AAEES B g3 2o

e
ol\

AR, 2¥lze FAE AXNE B W FREY S3F HAWVE AT
BAste Aol oy, AEFH FAENY BAAFHE FRE s HAE
FHgt &, FHE Od2AT FAH AX LT FAEL ATNE FF, 2
HAlE AZHe] BEAo] Zoly AZTL ALdEd TES EHFE ZRHE
WA Bs bN e ReE A4 oad AT ADE vAY AFAN
BAE ATY #F AFE FPse d AAFE AT FHE K287 A3
FHHo2 FAES AFsed 2AE Rel ok, aMAYt AFS AHEdE
g Helge ATSAY 288 SN2 F UARE AFHY BEAY =28 1Y

sjorg Rolth.

o

EA, BA= Qg E3 &0 FREFY NS wddted 9 v

T Atde] #azt 2 A7 Z#E T BA=E A & AFY B, A
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E3e) BAYC) ¥& AHA FHEF sl 20T Adshe A AFH
#aqo 2o 1A AT dd 2¥AS AZee AR @A Rl W

g AL 2 F Atk ©A 2EE, B A7 2 AFA dfMe 4
A7k 2 EA3 A% o A ¥ NuE FA4A Hed, AFHY BdA
o] Q& AAHA FAHEL AFTEA HE AvAE AF BA= Ao 2A *¥E

A 2nuAE FAFN WA A Hriste Aotk avAE BE8Y SHEF)

L
fu
i
tijo
nk
»
itlA
g
£

g3 $ag A5, Ao AR ¥ FAHAF WHE F
3 Bodd AF BPSo oy HI=rt ZF4AFH(Simonson, Carmon &
O'Curry 1994). W&t AEH o) e BHY FFL ATse AL 27
Hoze HI=H UF NI omAd RPHY JFE v F U2EE,

HAZ A7t 5L AFTIFEE FAF AT AoAN FYE IS0 o=

AR, 71& A7 d2d uzA 1 AFY 4 FEg 4A FHIA
3, Z7bA¢l o] 9 (additional gain)2 2 <14 ETHCampbell & Diamond 1990).
oldl B4 wRo ulAdA 2 F9 AS AFHF}E B HH #FE &

Hzte] #718¢ BAE Mixo RFHI FFE A ARHGedenk & Neslin
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A2d A7 AW L FF AT ¥

E A7 o9 3 AAFHAE B 2 4R @A-E A A

AA, 2 A7ANMe 2uA7 FFEL Mg Brisked 324 1A 90
= YN FRE o) gty LT B A7ANE 2¥A= AFH I
E7he) BAAo] Eol ANUAE Y2 EAY ARE FAHEFY JHAE HhEe
AHgste, F9§ FAFA dAXAE 2ust AZ4se JHA7E SEAGE A
BAFT Ut 2 Yo FFF] UE BI=ERY AKE ¥ AFHE
T RS AFINY FFEF BI=E AHEIE ojF A, BAE B4, B
Eyol wel 2uAst Agse FAFY A Wk oo g F7HER
T3 FoEg Aot 2 e FHFL H48H 58&/34%H a8&< FE
A2 FEI}] AHEE A= FU2E Aot

=
AV

tio
°l"J

I
2
A

(A
rg
-

P
S

A, 2 d7dME AFY BA= AFHI 2uAY AR Y A FH
d7deog o83, FAEF Aol "t Zld} AT Aol WmE THH EY
9} 2AH B2YA7F s FAHF d&) a¥Ast ARse spA7 €3
Aol ATk A EF FAHEF WA AFS BI= ATt 2E
g o A H71g RAolgte /NHAEE ARXEY AUt oA BAE A
7h @ AFE BAsg AYY L= i AFE Bl BFIUN A
FY 5 Atk 7o) BYX o]Eq) @EW AHd sioige] FNHA ded 7l
o g A/ ELA} ?——_301‘47‘ % £ tH(Halstead, Hartman & Schmidt 1994). @

w

o &BA7E AF BA= U AYPol REF ZAS EFHT 7IHE I
H1, AF 18 & F de §1g 7S As=d 493 A FoH(Crompton
& Love 1995). @FolA A& d=a29 A4 AW I F471Y4 BIA==
BAE A/ Roe oA a7 2A& FEARAT, T BAE= g
ane] AHo] BREG £ . AR} HASo] g AR BFEA A}
A NHE AT F QAH, 2o weh AN 4T AAY THFH LA
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dojped ARd Aoz VLY, FFo BAS AP YN FAF ol
RolWA AMAEo] BAtd WY FRE FEF 2F AF RAST 39T
W, A% gL Bas Ao 2 BHE

AR, & AFANE ZHE FF0) 2RI 2FEC da ARsE A
UAE YU AHRJY. AT FHE AFY FIHA BHI} 20 7
WSS FTAPOEA HEL Sustsd Ate FAA, 2MA} F3F
wal Azste A7 26 AF FH AR T 7o Y5l oW 9%E
UAE Ag A¥nE A7/ Bey Aolth

YA, sde] AFZFAM 2 Agges Folth. AFoA AHE&¥E Mp3 player
A F-& o) F(shopping good)_‘l vHE Atk Fol AL AR A AF o
2o ARE 33T 98 BIAZE wndte AFE AXe AFE ANF
olgtx & 4 Utk Mp3 player AFLS AF 71&3 AAS g FRE T
T, AL i AR/ RS AS BRIy FHAY FH, AL Fr)o E
ste] g 3tA gk ANAE ol#HT AWE Y= AF 7Y A Akl

(@

x8g Wol Eolx & W E(convenience good)H HFF(specialty good)L. =
2EEg 5 ot AEEFL AFvY 553 54S AGe2R 2uAEC] 7T
H2e 7)gole AFoE a¥AE 7 AR A HAFL IHEXA

et 2RF] ATHE AFZL IS 3o dFE APAGHE, FHe
Fe A9 ALEgE 979 Z2AE Iwgdd & e MeAe] ¥92

AA, B2 UFstol g2 gwse olggolth A7 Trel YoM 20
Yol S FAOE F2H A7 A% Ywse o gel Yo AR

g4 2RE U B0 OGE Aoz G4BT g B A7HY 4B v
g0 ¥4 Ao] Uk A% ANE 43T v dE e 24T Yast Ao
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ABSTRACT

The Effect of Free Gift Type on

the Value Perception of Consumer

- The moderating effect of brand trust on free gift type -

Yoo, Eun Jung
Dept. of Business Administration
The Graduate School

Yonsei University

The focus of this research is to investigate how to influence value
perception of free gift with purchase depending on its type. The results show
that consumers consider the relation between product and free gift when they
evaluate the value of free gift. In other words, direct free gifts, highly related
with products, are preferred to indirect free gifts. Moreover, the results indicate
that brand trust of product moderates the effects of free gift type on
consumers’ value perception of free gifts.

It is inferred that consumers evaluate the value of free gift in terms of the

relation between products and free gifts as well as monetary amount.

Key words : Non-monetary promotion, Free gift, Brand Trust, Expectancy

disconfirmation, Halo effect, Value perception
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